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KUALA LUMPUR ONE OF THE FIVE
UPCOMING GLOBAL CITIES TO WATCH
By:  Maximus  A

Foreign developers and institutional investors see further opportunities
in Malaysian real estate
Kuala Lumpur is one of five cities to watch in having the capacity to become a global
city of the future alongside Bangkok, Dubai, Moscow and Nairobi. These cities are on
the Watch  List, a new section of Knight Frank’s Global  Cities:  The  2016  Report  which
examines the market performance of 20 global cities of which 10 are located in the
Asia Pacific region.
Kuala Lumpur has made the list thanks to its infrastructure investment being key to the
city’s future growth. Knight Frank Malaysia’s Managing Director, Mr Sarkunan Subramaniam says, ‘Future improvements in urban mobility such as the Mass Rapid Transit
(MRT) Line in Malaysia is expected to revitalise the economic, business and social
activities within the city centre while countering the pace of office decentralisation.
There will be renewed interest in the city to live and work and also as a destination for
entertainment and tourism.’
‘The impending entry of upscale hotel brands such as Four Seasons, Fairmont, Kempinksi and Jumeirah in the city will further catapult Malaysia further into the global
tourism market.’’ He added that there were several family–owned businesses espe-
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cially from the Middle East looking out for hotel chains varying
from budget to luxury hotels as
new investments. Knight Frank
has been approached to matchmake possible joint- venture partnerships between hotel and
service providers and interested
investors.
Malaysia is sitting on the 10th
spot out of 14 cities in Asia with 9
km of metro lines provided to
every million residents, compared
with Seoul which tops the chart at
40 km per one million residents.
With new infrastructure and residential and commercial building
around the LRT and MRT stations,
many new and exciting developments can be anticipated.
Subramaniam also said that office
space was going to be more
attractive with the upcoming
supply of good quality dual compliant space available at competitive rates. He cited the Damansara City Project as an example of
owners developing and refurbishing their current properties to
become more attractive to
tenants. Several new buildings
operating on pre-lease tenancy
had shown very healthy 95%
occupancy rate.
‘As the Malaysian market for
investment properties are thinly
traded, yield expectations of
buyers and sellers are not necessarily in line for prime assets.
While buyers are typically looking
for a minimum income yield of at
least 6% for the prime office markets, many potential vendors have
yield
expectations
perhaps
50-100 basis points lower. We see

that in order to bridge this pricing
gap, some flexibility is required
between the buyer and seller which
we are now starting to witness in the
market,’ he concluded.
‘Looking at the Southeast Asian markets, at 6%, Kuala Lumpur has some
of the most attractive prime office
yields in the region.’
Knight Frank Malaysia’s Capital Markets Executive Director, James Buckley says that they are seeing foreign
buyers from Japan, Singapore, the
Middle East, Indonesia and China
enter the market ‘hunting’ for opportunities in Malaysia, particularly in
Kuala Lumpur.
These investors are attracted to the
relative ease of transacting in Malaysia, the favourable foreign ownership
rules relative to other Southeast Asian
markets, and the weakness of the
Malaysian ringgit which has fallen
29% against the USD in the last 12
months.’
Frank Knight’s research also highlighted that there were recent
increases in the record transaction
levels in the core markets of Asia
Pacific such as Sydney and Tokyo,
driven by demand from US, Singapore and China. Investors were
attracted to these markets by the
relatively high returns achievable and
the recent weakening of the currencies against USD.
The UN is forecasting world cities to
see an increase in population by 380
million people in the next five years.
Consequently, there would be a need
to build the equivalent of five cities
the size of Los Angeles every year
between now and 2020 with all sup-
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porting infrastructure. Knight Frank Asia Pacific Head of Research, Asia Pacific’s
Nicholas Holt says that the level of infrastructure in a market is a useful indicator as
to the level of a nation’s development and also acts as a guide for potential catchup. We must distinguish between the different levels of infrastructure: national,
intra-regional and local. While airports, national rail networks and interstate highways are all indispensable elements of transport infrastructure, urban mass transit
systems within a city’s boundaries have a more obvious impact on the local, residential and commercial levels.
Despite the slowdown of China and its impact on the region’s economies, the Asia
Pacific region will still see relatively strong economic growth over the coming years.
Coupled with the huge forces of urbanisation in India and China, the next three
years are still very much a growth story for Asian global cities. The anticipated urban
shift over the next five years will be more than three times that of Japan’s population
as they try to make the most of the economic advantages these cities increasingly
deliver.
As the year 2015 comes to a close, prime office yields are estimated to decrease
percentagewise in these cities with Bengaluru having the most depreciation in rental
yields followed by Mumbai, Delhi, Mexico City, Shanghai, Beijing, Melbourne, Kuala
Lumpur, Sydney, Chicago, Washington DC, Los Angeles, Frankfurt, San Francisco,
New York City, Madrid, Tokyo, Singapore, London, Paris and Hong Kong respectively.
The report sets the context for investors by saying that five new cities, each the size
of Los Angeles will need to be built every year for the next five years to accommodate the expected 380 million new city dwellers.
Cities in high-income areas are projected to rise in population by 34 million by 2020,
the equivalent of three cities the size of Paris. City populations in middle-income
countries are forecast to increase by 290 million people over the same period, which
is about 12 cities the size of Shanghai.
The increasing shift to cities especially in the newer developing markets will bring
the focus back on how to best integrate the ways in which people live, work, shop
and play. Governments together with real estate developers will need to deliver
pragmatic lifestyle solutions to future city dwellers.
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DATA  MINING  AND  
ITS  EFFECT  ON  THE  
PROPERTY  INDUSTRY
By:  Aiman  Hoque

According to Forbes, 83% of worldwide business leaders are pursuing Big Data to
attain an edge over their competitors. The incredible paced evolution of technology
has affected all business sectors and the property industry is not an exception.
Hordes of data about customers, products, services, sales, market trends, performance, etc. are been recorded at an unprecedented rate that has been previously
been unheard of. Big Data and Data Mining are terms that have increasingly popped
up more often to take advantage of this surplus of data to provide a competitive
edge to the respective companies.
Data Mining deals with the processing of large quantities of data and converting it
to useful ‘knowledge’. This knowledge contains hidden patterns or correlations with
other variables that link the data together to predict future trends, behaviours, characteristics etc. of the data domain. Big Data can be defined as data that are found
in such large quantities that it is difficult to process. In layman's terms, Data Mining
analyses large amounts of information to help the user make better decisions by
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helping them understand what the data
means and Big Data is a huge repository of data which requires Data Mining
to tap its full potential. Reduction in
costs, increased revenues, and better
awareness of the market are some of
the resultants of the application of Data
Mining. In summary, it provides the
competitive edge.
Dave Sawdey, Senior Vice President of
Business Intelligence at JLL stresses the
importance of Data - "Today’s data let
real estate talk in a whole new way. It
tells us more about productivity, growth
opportunities, talent retention and
sustainability. It helps real estate strategy communicate with business strategy, sales, operations, HR and IT."
Assessing the correct value of a property is a complicated task. The problem
domain is complex due to factors such
as income, population, national
economy, surrounding land value and
their seemingly unrelated relationship
to each other on paper. Data Mining
solves these problems and procures
models to help understand how such
factors can affect the property value.
Analyse the fluctuations in a certain
period of time, find the attributes and
rules and lastly discern their influence
on the fluctuations in the market. This
will be projected to predict the future
market trend based on the previous
data.
Predictive  forecasts
Nanjing's real estate market, situated in
China, was analysed in hopes to predict
its future market trend. The market
factors such as credit scales, national
economy and income, investment in
real estate, population, annual underconstruction areas, individual housing
areas, and end of the year savings of

the residents were taken from 1999 to
2005 and were used to predict the
market status in 2006. The results
showed that both demand and supply
in real estate would increase.
Demand would be higher than supply
but the prices of houses would not
increase sharply. In 2006, the real estate
market of Nanjing city did bloom and
the housing price was stable as predicted by the Data Mining. There is no
one master solution for predicting the
market trend even if the study is done
in the same city again but Data Mining
does reduce the error margin significantly.
Customer  Analysis
Data Mining is being used globally in
various sectors. One common application of this technology occurs when
dealing with customers. The days of
hit-and-miss mass marketing days are
over. First because of all the potential
data, it is possible to narrow down to
the target customer and their buying
habits. Even as far back as 1999, IBM
assisted companies in discovering
customer buying habits such as shoppers gravitating to their left when entering a shop.
In a paper published in 2012, a survey
was conducted with simple questions
pertaining to age, occupation, family
size and income, cost, area and bedrooms in apartment and loan. From
these questions, patterns emerged
such as private employees had a higher
rate of buying apartments earlier than
businessmen or government employees. Businessman tends to buy apartments with more rooms followed by
private employees and then government employees respectively.
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Impact
Second, other major corporations are already data-driven. According to IDC Report,
Big Data related technologies and services might rise from ‘USD3.2 billion in 2010
to USD16.9 billion in 2015’. As companies from a myriad of markets invest in Big
Data and Data Mining, they gain a deeper insight into the customer's buying habits
such as expenditure over certain periods of time, frequency of purchases, types of
advertisement that certain age group responds to, optimal time to reach out to
customers, product and demographic relationship, purchasing trends etc.
According to Forbes, such companies, which have integrated such technologies,
achieves 5% to 6% higher productivity rates compared with their peers and when it
is integrated at the nexus of marketing and sales; return on investment also
increased by 15% to 20%. Scoping down to Malaysia, according to BCG research
published in The Edge, leaders who have utilised Big Data generates revenues 12%
higher in comparison with companies which do not utilise Big Data. Though Big
Data and Data Mining are a formidable weapon to have in one's arsenal, it is not a
miracle technology.
Data Mining does have its limitations. For instance, their results can be limited in
parallel to the parameters used. For example, if insufficient or prominent variables
are used in predicting the price of real estate than the results can be inaccurate. The
data generated from Data Mining can be used to greatly reduce the errors in the
prediction of habits or prices but should not be used as an absolute to make a decision because many variables may be difficult to quantify. Even so, the advantages of
employing Big Data and Data Mining are great as the numbers previously mentioned have shown. The importance of information cannot be stressed further in
today's market and as Peter Sondergaard, Senior Vice President of Gartner
Research cited, ‘Information is the oil of the 21st century...’
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En-Bloc Sales:
All or Nothing in
Malaysia
By:  Chris  Tan
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Given the rapid urbanisation of Malaysia and
feasible
infrastructure
extension, development
land is now a scarce
resource, especially in
the cities like Kuala
Lumpur and the hilly
island
of
Penang.
Expanding the boundary
of the Greater KL or
rationing of resources is
not a solution in maximising land usage. Given
that all buildings have an
unwritten expiry date and
the dynamics of technological
advancement,
Malaysia is not alone and
can certainly learn from
our
more
advanced
neighbours in renewing
the aging and dated
parts of our cities. One
obvious solution is the
‘En-Bloc Sales’.
En-bloc sales are most
notably transacted in the
city states like Hong
Kong and closer to
home, Singapore. Enbloc sales occur when a
majority of owners in a
building agree to sell the
entire block for redevelopment, effectively forcing any dissenting minority owners to sell their
property. The whole idea
behind this concept is to
encourage
redevelopment in land scarce countries and cities. It stops a
single person or small
few from blocking a redevelopment for no reason,
which is currently the ca-

se in Malaysia. But, what
are the benefits to Malaysia and its people? Does
Malaysia really need
en-bloc sales?
As a starter, en-bloc sales
would help Malaysia
meet its Vision 2020 of a
self-sufficient industrialised first world nation.
The constant redevelopment of buildings stimulates the economy and
ensures that cities and
the nation grow accordingly.
By redeveloping the
cities, it will increase the
availability and proximity
of vital infrastructure for a
greater number of Malaysian
residents.
This
includes access to power,
water, sewage facilities
and public transportation. This scheme will
also
help
maximise
Malaysia’s use of scarce
land resources. In a time
where cities are beginning to outgrow their
initial intended occupation, it is necessary to
redevelop old buildings
in order to house the
ever-growing population
as well as urban migration.
There are also multiple
benefits for individual
unit owners. Individuals
are able to obtain a far
greater sale price by
selling collectively as
opposed to selling indivi-

dually. This is due to the
cost savings for developers not having to bargain
for each individual lot
and potentially not be
able to redevelop if one
unit owner decides to
hold out. It also offers
unit owners better liquidity in turning their property as well the unrealised values into cash.
Upgrading to newer and
larger
properties
or
invest in better properties would further spur a
long tail effect on the
economy.

The developers in the
major cities has been
lobbying this idea with
the authority for quite a
while having organised
learning trips to both
Singapore and Hong
Kong that have implemented en-bloc sales.
Singapore
En bloc sales were introduced in Singapore, the
second most densely
populated city nation in
the world in 1999. This
created a need for constant redevelopment and
improvement to meet the
housing needs of its
people.
The
basic
formula for en-bloc sales
in Singapore is that if a
building is less than 10
years old, at least 90% of
all owners must agree to
sell the property.
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However, if a building is more than
10 years old, only 80% of all owners
have to agree in order to have an
en-bloc sale. These thresholds aim
to prevent minority unit owners from
stopping the sale and redevelopment of a building, which is why they
require such a large percentage of
owners to agree.
The actual process for agreeing and
applying for an en-bloc sale in Singapore is fairly extensive to ensure that
the sale is fair for all parties. There
must first be a General Meeting of
Owners to determine whether the
requisite consensus of owners is met
to have an en bloc sale. A maximum
of 3 owners must then be appointed
to form a sale committee to handle
to entire process of the en-bloc sale.
This committee must then obtain a
valuation on the whole block, obtain
a proposal for distributing sale proceeds, advertise the proposed
en-bloc sale application, prepare the
application for the Strata Titles
Board and serve a notice of the proposed application on all owners.
Once the advertisement has been
submitted, the Strata Titles Board
will then consider the application.
The Strata Titles Board’s decision
making process depends on whether
a minority owner objects to the sale
within 21 days of the notice for an
en-bloc sale. If there is no objection,
then the en-bloc sale is automatically
approved unless it can be shown
that the transaction was not entered
into in good faith. If there is an
objection, the Board will consider if
the application was in good faith and
will not approve the en bloc sale if an
owner will suffer a financial loss or if
the mortgage will not be redeemed.
This aims to ensure that no single

owner is being disadvantaged by
losing money from the sale and also
secures the rights of the mortgagee
over the property.
Once the Board orders an en-bloc
sale, then all unit owners must agree
to sell their units to the purchaser in
accordance with the Sale and
Purchase Agreement created by the
sales committee. Owners then usually have 3-6 months to vacate the
property once the sale has been
completed. The total time it takes to
complete an en-bloc sale will usually
be around 1 year from application to
handing over vacant possession of
the property.
Hong  Kong
En-bloc sales were introduced into
Hong Kong in the 1990’s, before
Singapore. Under their model, at
least 90% of all owners must agree to
the en-bloc sale before it is possible.
However, if building is older than 50
years old, or each unit makes up
more than 10% of the undivided
shares in the lot, or an industrial
building over 30 years old not in an
industrial zone at least 80% of all
owners must agree. This is a more
stringent test than in Singapore,
giving greater rights to minority
owners.
The application process for an
en-bloc sale in Hong Kong is also a
lot simpler, reflecting that it predates
Singapore’s legislation. Owners must
simply prepare a valuation of the
property, serve a copy of the application on each minority owner, and
advertise the application. To make
up for this simplified process the
Lands Tribunal has more stringent
tests than Singapore when deciding
an application for an en-bloc sale.
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The Lands Tribunal must be satisfied that the redevelopment is justified due to age or
state of repair of property and that the majority owners have taken reasonable steps to
acquire the minority lots.
When the Lands Tribunal approves an en-bloc sale application a trustee is appointed to
conduct the sale. The property is then sold by public auction unless all parties agree to
another method of sale. Any person can bid at the auction but if the property is not
sold after 6 months then the en-bloc sale becomes void. Finally, if there is a dispute the
parties must first attend mediation to try to resolve the issue before the Lands Tribunal
can hear the case.
A comparison between en-bloc sales in Singapore and Hong Kong is highlighted in the
table below.

Singapore     

  

  

90% for under 10 years
80% for over 10 years
Extensive application process
En-bloc approved if no objection
Owners conduct en bloc sale
Can sell by whatever means

Malaysia
Currently in Malaysia, blocks can only
be sold if 100% of owners agree to sell
their properties. One owner is, therefore, able to stop a block being redeveloped for no reason. While this is not
a major issue at the moment, it could
pose a serious threat to Malaysia’s
development and progress towards a
self-sufficient industrialised nation.
There may be a potential issue though
if the Government wants to implement
en-bloc sales in Malaysia. Article 13 of
the Federal Constitution says that no
person shall be deprived of property
save in accordance with law and that

  

Hong  Kong
90% must agree
80% for over 50 years
Very basic application process
En-bloc only if old & in disrepair
3rd party trustee conducts sale
Default sale by auction

no law shall provide for the compulsory
acquisition or use of property without
adequate compensation. Legislators
need to make sure that they draft the
legislation properly so that it complies
with the requirements of the Constitution.
En-bloc sales would also circumvent the
existence of strata schemes as they may
be terminated by the management
corporation where the owners seek to
fully or partially demolish the building
or there is only one owner for all lots
under the Strata Titles Act 1985. This
will allow a developer to terminate the
strata scheme before they redevelop
the building.
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Now that we know that en-bloc sales
would most likely be possible in
Malaysia, the real question is, are
they needed? En-bloc sales are
important for the continual redevelopment of Malaysia’s biggest cities,
such as Kuala Lumpur. If these cities
do not continue to redevelop they
will become obsolete and restrict the
development of the Malaysian
economy and property industry.
Kuala Lumpur, in particular, has a
population density similar to Singapore, which indicates this need for a
more efficient use of land. Indeed
many major cities in Malaysia face
restrictions on expansion due to the
availability of land vis-à-vis population growth.
Finally, by not increasing population
density and using land more
efficiently the cost to the Malaysian
and state governments increase as
they have to build more new infrastructure to cater to accommodation
in previously undeveloped areas.
Although it is difficult to determine
whether Malaysia needs en-bloc
sales, these are some proposed
features of any Malaysian en bloc
sale model:
o-FTTUIBOZFBSTPMEUIFOBUMFBTU
90% of owners must agree;
o #FUXFFO  ZFBST PME UIFO BU
least 80% of owners must agree;
o .PSF UIBO  ZFBST PME UIFO BU
least 75% of owners must agree;
o 0QUJPO GPS NJOPSJUZ PXOFST UP
appeal the en bloc sale;

o &OCMPD TBMF XJMM CF SFKFDUFE JG BO
owner will suffer financial loss or is
unable to redeem their mortgage;
o 1BSUJFT IBWF UP BUUFOE NFEJBUJPO
for disputes before bringing them to
the Strata Titles Board;
o0XOFSTHJWFOBNJOJNVNNPOUIT
to vacate the property from sale
date;
o 0XOFST UP CF PGGFSFE QSJPSJUZ UP
purchase new units in the redevelopment;
o 'BTUFS DPNQMFUJPO PG UIF FOCMPD
sale, which will go to the buyer’s
credibility to pay;
o.BLFBMMFOCMPDTBMFTTVCKFDUUPB
timeframe;
o3FWBMVBUJPOPGUIFQSPQFSUZJGUIFSF
is a delay in the timeframe; and
o(SFBUFSFEVDBUJPOHJWFOUPPXOFST
about the impact of en-bloc sales.
If Malaysia is to go ahead with introducing en-bloc sales to help the
redevelopment and growth of cities
it needs to make sure it takes into
account the considerations of all
stakeholders.
The Government must also learn
from en bloc sales in Singapore and
Hong Kong to find a method that
works. En-bloc sales could be the
way of the future for Malaysia to
ensure housing for the population of
tomorrow given that affordable
housing is the flavour of the day!
Chris   Tan   is   the   founder   and   man-
aging  partner  of  Chur  Associates.
For   further   enquiries,   contact   03-
79825618  
or  
email  
christan@churassociates.com.  
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Keeping a Neighbourhood
Safe Through
Environmental Design

By:  Shamir.R

Safety in a neighbourhood has become a
major concern by any potential home
buyer, current residents and property
developers alike as the value of property
can be affected if crime is rampant in the
neighbourhood.
Many might think that staying in a gated
and guarded neighbourhood would be
sufficient to reduce the risk of victimisation but crime can happen in any neighbourhood, it does not matter if it is gated
and guarded. Being gated and guarded
alone is ‘yesterdays’ version of safety and
security.

Crime prevention and safety in any
neighbourhood actually goes beyond
gates and guards. Crime still occurs in
many developments and townships
because many developers fail to
implement Crime Prevention through
Environmental Design (CPTED).
As its name suggests, CPTED is a
multi-disciplinary approach to deter
criminal behaviour through environmental design. Its strategies rely upon
the ability to influence criminal decisions by affecting the built, social and
administrative environment of the
neighbourhood.
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A common error which a
developer could make is not
by having a Certified CPTED
Practitioner assist with the
implementation of CPTED.
The biggest flaw with not
having a Certified CPTED
Practitioner is that any implementation of CPTED is only
based on theories but does
not reflect the reality of criminal behaviour in Malaysia.

What  are  CPTED  features?
Many of us have never heard of CPTED, in fact many who are in the property industry have never heard of CPTED. So what exactly is CPTED and what are CPTED
features should you look out for when deciding to purchase a property?
Building  design - If a building design is well planned out, it can help to deter crimes
while if done wrong, could encourage and increase crime rates. An example is
shown as the picture above. A ‘blind wall’ is where a wall has no windows, lights,
doors or any openings. Having cars parked at a blind wall area creates the perfect
opportunity for car theft, as there is no natural surveillance from the residents. It is
also dark thus allowing criminals to lurk around these areas. Developers should take
note of this, or at least ensure that blind wall areas have enough lighting and surveillance.
Walkway - Residents usually use the sidewalk for jogging, walking and running but
they are also prone to criminal activity such as snatch theft. Planting bushes or placing a barrier along the sidewalks can help prevent snatch theft. The bushes or railing
will act as a barrier between the criminal and the victim.
Roads - Are the roads wide enough? Is the road a one way or a two way road? Most
people do not realise that according to research one way street roads could in fact
encourage snatch theft.
Lighting - Is there adequate lighting provided? Good lighting is one of the most
effective crime deterrents. When used properly, light discourages criminal activity,
enhances natural surveillance opportunities, and reduces fear. A constant level of
light providing reasonably good visibility should be maintained at night. The objective should be to light up the criminal without spotlighting the victim.
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Fencing - The first line of protection is the
fencing. Do take note of the fencing lining
the external perimeter of the neighbourhood. Is proper fencing used and is it in
good condition? Ideal fencing would be
made of sturdy material and stand at a
height of 8 feet. Also, the design of the
fencing should not allow it to be easily scalable, making climbing it possible.
To sum it up, the best way to prevent crime
is to create an environment which is not
conducive for crime to take place. Some
features stated above should be implemented in the design of the neighbourhood
to give the peace and mind for the home
owners. Though the first step would be for
developers to implement CPTED in their
designs but ultimately, every individual is
responsible for protecting our home and
neighbourhood.

Shamir  Rajadurai  is  the  Crime  
Safety  Specialist  at    
PreventCrimeNow.com
For  further  enquiries,  contact  
014-905  3442  or  email  
shamir@PreventCrimeNow.com.  
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BNM:  Residential  Loan  Applications  
and  Loan  Approved

300,000

250,000

70%

50.9%

50.6%

60%

55.0%

54.1%
49.2%

47.9%

50%

RM million

200,000
40%
150,000
30%

20%
15,415

28,008

121,092

223,850

121,001

245,904

92,874

193,743

94,960

186,625

50,000

84,228

166,431

100,000

10%

0%

0
2010

2011

2012

2013

Jan-Feb
2015

2014

Mortgage applications (value in RM million)
Mortgage approval(value in RM million)
Approval rate (%)

Source: Savills Research

Total  Values  of  Property  Transactions  
in  Greater  Kuala  Lumpur,  2010  -  1H2015
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* In this chart. Greater Kuala Lumpur consists of the State of the Selangor and the Federal Territories of Kuala Lumpur and Putrajaya.

Major  Investment  Transactions,  Jul  -  Sep  2015
Property

Location

Price

Buyer

Usage

2,198.4 acre of land in Ijok

Kuala Selangor,
Selangor

RM 1.181 bil/ US$ 265.74 mil

Eco World Development
Group Berhad

Proposed to
Mixed - Use

Approximately 3.47 acre of
land

Tun Razak
Exchange, Kuala
Lumpur

RM 665.0 mil/ US$ 149.59 mil

Mulia Group

Mixed - Use

33-storey purpose-built
stratified office building
currently referred to as
Office Tower A

Damansara City,
Kuala Lumpur

RM 582 mil/ US$ 130.92 mil

Hong Leong Bank Berhad

Office

Da:Men USJ Shopping Mall

USJ 1, Selangor

RM 488 mil/ US$ 109.77 mil

Pavillion REIT

Retail

188.7 acre of land in Senai
Airport City

Senai Airport City,
Johor

RM 369.97/ US$ 83.22 mil

I-Park Sdn Bhd

Industrial

Source: Company announcements, Savills Research & Consultancy

